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Our Reality

 Designing products to address
market challenges

« Educating homebuyer

» Educating lender partners 5.
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Thelr Perception
* Bureaucratic: lots of paper work

« Contingency dates not met

Delays in loan closing

Difficult underwriting criteria

 Home Inspections

 Income Restrictions
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Results of Comprehensive Review

* Negative perception reaching larger
population via social media

» Misinformation shared amongst realtor
community
 Lack of product knowledge

« Misconception of process relating to HFA
mortgages
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Partner for Success

2 * |dentified Rl Association of Realtors (RIAR)

IBIREALTORS  Created educational opportunities

o B Asosion AL O & 9t Wi 1A * 6CEs: value added for realtors!

* Developed set of goals

:F]&JSI“Q e Listened to concerns of realtors

Invest. Build. Believe. « Brown Bag Lunch & Learn to develop

curriculum
fﬁajsmg
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* Classes held to date -
maximum capacity
achieved for each class!

“This unique collaboration “pulls back the
curtain” and provides participants with the
opportunity to understand the mechanics of
RIHousing like never before. Deeper
relationships with RIHousing staff members —
processors, underwriters, lead/inspection experts —
provides participants with a better understanding of
all the products and services that RIHousing offers,
which they can then share with their clients.

An added bonus is the participation in an actual
Homebuyer Education class, which benefits our
new licensees while providing a networking
opportunity with unattached buyers.”

ANN ENOS - Director of Professional Development
Rhode Island Association of REALTORS®

(#515)

; { L (6 CEHs)
Wed. April 24, 2019 1:00pm - 7:30pm

+h,

RI REALTORS® is pl: d to offering
of the sold out course, #515 RI Housing: What it Takes.

You will gain valuable insight into the homebuyers' experience by participating in RIHousing’s
First-time Homebuyer Education class. This course offers 6 CORE CE and includes a networking
opportunity with first-time homebuyers.

Get a comprehensive review of RIHousing and programs and hear from RIHousing’s experienced
program specialists, underwriters, and members of their senior team as they review and discuss
everything REALTORS® need to know to successfully tap into the homebuyer and community lending
programs offered by the agency. You will also gain valuable knowledge of the homebuyer experience
and how to consult with buyers regarding credit scores, income, sales prices, market trends,
community lending programs and more.

COURSE FEE: RI REALTORS Member $60, Non-Member $75

Part of the REX education program
Location: RI REALTORS® IOGB:qMHS t. Warwick, RI. @ e
by e &) REXpedition

d Brenda Hayden, RIH
speakers from RI Housing.

wellas

RI REALTORS® Professmnal Development Center
| f ng.com | 401-432-6903
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What it Takes (6CE) o o

RIHousing Continuing Education Program (6 Hours)

OVERVIEW
This class gives members a camprebersive review of RIHousing and its programs, RiHousing’s
— "

- -
" ialists, and sariar managernent tearm, will review and discuss
o - everything reaht b ke b fully tap irito the anidl cammurity lerding
arngrams cffesed by the apency. The class will review current challenges facing Rl hamebuyers and

henw RIHcusing has ressonded by reducing berriess to homeownership. Members will gain valuatle

insight inta the homebiyers’ experience by saticipating in RIHeusing's First-time Homebuye:
Education class,

1:00 - 10 pm
‘Welcome and Introdisctions

L L FELERE TS
« Commun Ity Lendi ng e e

RlHausing is transferrming the lives of Rhode |slands s by making homecanership a reality. Creatad by
the General Assernbly in 2g73, RiHousing is 8 seff-sustaining corparation and receives na state funding
far aperatians. RIHOwsing uses s resources to provide loans, grants, echcation and assistance to helg
Rhade lshanders fing, rent, buy, build and keep & good horme, The agency has helped more than 7o,000
farnilies by hames and has financed the creation of mare than 23,000 rertal apartments,
115130 pm

Meet and connect with senior level e

#  Eronomic irmpact acrods the state fealume)
+  2mByolime

*  lobs creation and rippls sffect of hamebuying seling
Sta +  RImortgsge market chare
« 2018 Statistics
RIHousing's First-Time Homebuyer Education Class
L] Ll L] n
Y £36 - E4LDEm
eview adecision making process ke T g

Participate in the barrower experisnte with our Homebuyer Education dass. See and hear what first-
tomie hamebuyers douas thiy henie their joarmey to horme oy neship.

g0 = Beoo prnn Are You Ready far Homeownershin?

Understand mortgage process S

G35-6iggpm  Break

645 —7:185 prn Understanding your Credit

Learn first-hand the concerns of FTHB ===

msmg
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Presentation Materials

e Creation of branded,
professional handouts and
class materials

* RIHousing resources and
contacts for realtors

« Graphic illustrations of
programs, outcomes and
Information

Spring7500

Eligibility
. I::;t-ltilme Homebuyer $7v 5 0 U

® down payment

* 1-4 unit 9v.vner40ccupied home or L0 i your first home,
condominium available
« Household Income Limits STATEWIDE! ‘

Char.
RIH gHom h uyersin 2018

* 660 credit score minimum W 686 $58,101 22% 43%
= May not be structured with other L] o
ge Average Female
subordinate product (from RIHousing or A @ “"A;E' Credit Household Head of Pam:mun
other funding source) a Score Income Household

RIHousing Resources I |

e /a5 RIHousing’s Participating Lenders [oans.rihousing.com

RIHousing Loan Center
401-243-0000/ loancenter@rihousing.com

Homebuyer Education
Luz Espinal / 401-457-1280 / homebuyereducation@rihousing.com

C ity Lending Prog
Ruth Anglon / 401-457-1127 / ranglon@rihousing.co

Lead Reduction
Fernanda Agwlarl401-450—1350/fag ilar@rihousing.com

Charles Pytel / 401-457-1265 / cpytel@rihousing.com

PRPISTY
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What’s Next?

v Developing formal recognition process for realtors

v' Creating 203(k) Continuing Education class

O August, Brown Bag Lunch and Learn (full attendance)
O Submission of 203(k) class proposal October 2019

v' Creation of real estate professional page on our website

msmg
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What People are Saying!
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