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Housing is the foundation
for success, so we
collaborate with
individuals, communities
and partners to create,
preserve and finance
affordable housing.

Our Mission




The Challenge in Minnesota

= High overall homeownership rate:
73%

" [ncreasing diversity

- Currently 19% non-white/Hispanic
- Will be 25% non-white/Hispanic in 2035

= 5t |argest homeownership gap




Minnesota Homeownership Rates by Race (2017)

White/ Non- Hispanic 76.8%

Of Color or Hispanic 40.6%

Asian 56.4%

Hispanic / Latino 45.9%

American Indian 40.4%

African- American / Black 24.0%

|

Source: Census Bureau, 2017 American Community Survey




Minnesota Housing Results: Number of Loans to

First-Time Homebuyers of Color
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Source: Minnesota Housing Start Up Program data.




Our Results:

Share of Loans to Households of Color
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Barriers to Homeownership

I (W= a Ao il el ® Intentional program design
JUEN ][ e Sustainable funding model

RNl A BEL Al -@® Support counseling and
IRl lar-cl:-l €ducation services

e Targeted outreach efforts
e Industry-wide effort

3. Knowledge gap




Barrier 1:

High entry costs to buy a home
‘ * Intentional Program Design
e Sustainable Funding Model

Deferred Monthly
Payment Loan Payment Loan

Lower Moderate
income income

borrowers borrowers




Parameters

Loan Amount

Interest Rate

First time
homeowner
status

Targeted
Borrower
Criteria 5

Deferred
Payment Loan

Up to $8,000

0%

First time
homebuyer

None

Deferred
Payment Loan
Plus

Up to $10,000

0%

First time
homebuyer

Must meet 2 of 4
criteria

Barrier 1:
High entry costs to buy a home

Monthly
Payment Loan

Up to $15,000
Same as the first
mortgage

First time
homebuyer or
repeat buyer

None



Downpayment and Closing Cost Loans:
Minnesota Housing First-Time Homebuyers (2018)

Deferred Deferred Monthly -
No Additional
Payment Loan| Payment Payment Assistance
Plus (DPL+) | Loans (DPL) | Loans (MPL)

Number of Households 540 2,481 884 97
Median Credit Score 694 705 699 709
Mefilan Debt-to-Income 44% 43% 41% 35%
Ratio
Share Single-Parent 34% 17% 10% 12%
Households
Average Household Size 4.2 2.1 2.3 2.2

Source: Minnesota Housing — Purchased Loans 10




Downpayment and Closing Cost Loan

Funding by Source
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Barrier 2:

Difficulty qualifying for a mortgage

Homebuyer Education and Counseling
2018 Work Funded by Minnesota Housing

Share
Households | Funding per
) Households
Assisted Household
of Color

Action

Homebuyer/owner
Education, Counseling & $1,591,500 20,046 $182 52.5%
Training -Traditional

Homeownership
Capacity Program - $1,172,140 997 $1,176 84.9%

Intensive Financial Coaching

Source: Minnesota Housing




Homeownership Capacity: Change in

Median Credits Scores for Program Completers

M Starting Score ® Ending Score
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Source: Minnesota Housing, Homeownership Capacity Evaluation (2018), which covered August 1, 2014 to
December 31, 2017.




Homeownership Capacity:

Improvement in Average Wealth Level

B Combined Improvement B Increased Savings M Decreased Debt Collections
$6,000 -
$5,043
$5,000
$4,000
$3,000

$2,000

$1,000

S0

Purchased a Home Continuing Home Search Decided Not to Buy

Source: Minnesota Housing, Homeownership Capacity Evaluation (2018), which covered August 1, 2014 to December
31, 2017.




Barrier 3:
Knowledge Gap

Action » Community Events

HOUSING




Barrier 3:

Knowledge Gap

Action Targeted Outreach
* Social Media, videos and ads
e Public Relation Efforts, such as radio interviews
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Barrier 3:

Knowledge Gap

Action Cultivating relationships

* Top Producing Lenders
* Real Estate Agents and Associations
e Homeownership Advisors




Homeownership Opportunity Alliance

“It’s never a fast ‘no.’
It’s a slow ‘yes.””

— Trent Bowman, Vice President and
Community Development, Office at

Klein Bank and Co-Chair of the Community
Engagement Work Team at the Alliance

AN

‘a Homeownership
I Opportunity Alliance




Kali and Alvin’s story




MINNESOTA
HOUSING

Kasey Kier
kasey.kier@state.mn.us
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